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Nature-inclusive Landscape accounting
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Value for whom?
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FSD: 25 years of showcasing the value of nature

FSD: 25 years of showcasing the value of nature
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Case 1: Natura 2000 Lingegebied/Diefdijk-Zuid

Case 1: Natura 2000 Lingegebied/Diefdijk-Zuid

Regional challenges

• Transitionzone
o Water retention capacity
o Strengthening Biodiversity

o Stengthening resilience
o Fighting invasive species
o Developing recreation

o Business case for farmers (blended model)

• Stakeholders
o Municipalities West Betuwe and Culemborg, 

Province of Gelderland (Utrecht), Waterboard, 
farmers, civiliancs, financiers
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Case 2: Development Stationskwartier  Culemborg

Case 2: Development Stationskwartier  Culemborg

Regional challenges

• From industrial area to attractive living
o Sustainable and vibrant environment
o 3.000 houses direct area

o Sufficient green elements and large public park
o Combination living.working
o Mobility

• Stakeholders

o Municipality Culemborg, projectdevelopers, 
civilians, financiers

o Municipality wants to include green
infrastructure

4



The business case for nature

The business case for nature
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Strengthening Regional resilience or It`s all happening in the landscape

Strengthening Regional resilience or 
It`s all happening in the landscape



What a landscape account could look like

What a landscape account could look like

Baseline – What is the current 
situation?

Scenarios – Which interventions are we 
considering?

Value – What will change under 
different scenarios?

Stakeholders – And, for whom?

Test examples

Legenda Watershed area (water companies and
farmers)

Map Extent Value

Scenarios Condition Beneficiaries Housing and infrastructure 
(Stationskwartier Culemborg)
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The business case is designed in the proces

The business case is designed in the proces
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Nature-inclusive regional accounts

1. Natural capital accounts

Provide insights in state of ecosystems, ecosystem services and their value

2. Regional strategy

Identify regional challenges, scenario’s and directions for development

3. Economic alignment

Identify stakeholders, sectors and their dependencies on the region/landscape

4. Implementation plan

Develop action plans for stakeholders and a corresponding funding strategy

5. Capital mobilisation

Organise diverse and sometimes alternative investment and finance
opportunities

1-3: role for regional accounts 4-5: implementation and finance



Lessons from the landscape

Lessons from the landscape

1 Landscape accounts are technically 
feasible

2 They must represent people and their

values

3 Value is there, language is missing

4 Process flow must be clear

5 The business case is designed in the 
process
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Nature-inclusive Landscape account
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You can download the report 
and read more at esvd.info

mieke.siebers@fsd.nl


